SFT 7005 COMPENSATION PLAN PAYMENT METHOD DETAIL

MARKETING GROUP

PAYMENT METHOD
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PAYMENT METHODS:

A = Put 100% of CV under Seller’s SFI ID for standard T-Net commission payout (6% CV paid up
12 levels; 12% to Business Builders; 12% to Platinum Bonus Pool; 4% to Guaranteed Commission
Check Program)

B = Pay Seller 40% of CV, put remaining CV under Seller’s SFI ID for standard T-Net commission
payout

C = Pay Seller 80% of CV, put remaining CV under Seller’s SFI ID for standard T-Net commission
payout

D = Follow line of sponsorship upline;; upon finding first EA, put 100% of CV under that EA’'s SFI
ID for standard T-Net commission payout

E = Pay Seller 40% CV, follow line of sponsorship uplline, paying up to 12 EAs 6% of remaining CV
with the remaining balance paid as 12% to Business Builders, 12% to the Platinum Bonus Pool,
and 4% to Guaranteed Commission Check program.



